
OptiTable 
Direct Email 
Marketing



1. Recruit from Channels (Social Media Booking Guest)

2. Smart Diners (Booking thru Restaurant own Online Booking)

3. Loyalty Followers (Repeat Guest for Last Year)

4. JETSO Seekers

5. Cross Over (weekday guest) 

6. Cross Over (weekend guest) 

7. Special Dates

Quick Compose Email Templates
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3 Simple Steps To Go
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1. Select Target Customer 
from OptiTable CRM 

2. Select Date Range to 
Collect Data

3. Prepare e-Flyer or 
e-Voucher for promotion



1. Collect Data from Daily Reservations

abc@gmail.com

abc@gmail.com

abc@gmail.com
abc@gmail.com

abc@gmail.com

abc@gmail.com

abc@gmail.com

Select Target Customer
Group by Quick Compose 

Default Templates
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2. Select Date Range to Collect Data

Use Default or 
Select Date Range 

to Collect Data
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3. Prepare Your own e-Flyer or e-Voucher



OptiTable Direct Email Pricing Model

ALL RIGHTS RESERVED BY OPTITABLE TECHNOLOGY LIMITED

1. Annual Subscription 
HK$2,400 

* (with HK$200 credit apply to account to net off 
monthly transaction fee)

2. Monthly Transaction Fee 

HK$0.1 (On Flat Rate)

HK$0.35-HK$0.5 (On Tier Basis)

3. One-off Set up and 
Training Fee 
HK$3,000



Easy To Use

https://youtu.be/Dh3N-Rf54rw

Direct Email Config & Set Up

Direct Email Quick Compose

https://youtu.be/V9IElSLKeHg

Direct Email Reporting

https://youtu.be/U_ZUkxwiOM8

https://youtu.be/Dh3N-Rf54rw
https://youtu.be/V9IElSLKeHg
https://youtu.be/U_ZUkxwiOM8


Thank you

Contact Us Now!!


	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9

